
YOUR PERSONAL PITCH

What was the greatest challenge you’ve faced in your life? How did

you overcome it, and/or what did you learn from it?

What are you most passionate about?

What skills, talents, or expertise do you have?

How does your background or identity affect your life?

Think of someone you know with similar experiences and goals to

you.

Does your statement sound just like theirs?

What can you do to make yours more distinctive?

What is a personal  statement?

Personal brand statements are brief statements that summarize what

you do, why you do it and what sets you apart from others in your field.

In other words, it's your unique selling proposition and can be used

anytime you have to introduce yourself. 

1. Start by listing your key skills, attributes and experience. 

2. Do your research - Find some great examples of personal

statements. 

HOW TO WRITE YOUR PERSONAL 
 STATEMENT

cucoconcepts.com

https://www.indeed.com/career-advice/career-development/unique-selling-proposition
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CHOOSE YOUR VERB

I am very passionate 

I inspire them to take action

I live by

I empower

I elevate

I skyrocket

As a foundation for your statement, you can use

my quick formula.

Describe what you do for your target market. Use

powerful words like transform, unforgettable as

well as the usual Help, Promote, Build, Teach, 

WHO'S YOUR TARGET MARKET? 

Entrepreneurs, 

small business owners, 

New Parents

Transforming your website and getting more leads through

SEO analysis

Retaining your customers and diversifying your income

streams for greater Business Growth 

A calmer home and better communication. 

Who are you aiming your services at? What is your niche? Is

there a particular industry, geography, age demographic? Try to

stay focused on a sector of the market. You can name them in

your statement. 

WHAT'S THE END RESULT?

A personal brand statement is solution-oriented.  Think about

the results your customers want to achieve. 
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Does it make sense?

Does it flow smoothly?

Your Personal Statement is not your mission

statement for life or your personal mantra.

Avoid any hype such as ‘unbelievably talented’

or ‘the best salesperson you'll ever meet,'

Avoid using clichéd words and generic phrases

like ‘results-driven’, ‘self-motivated, ‘highly

organised’ and ‘team player’. or buzzwords or

jargon, use your audience's language. 

3. Practise your statement on family friends. 

What your statement isn't: 

https://www.instagram.com/vivien_cuco/


3. Show them how

Whatever you or your business is trying to solve, it’s important

to show your audience you understand their problem by

explaining how you achieve the desired solution. Talk about the

unique skills you’ve developed and why they are key to solving

their problems. You can share your value or unique promise and

proposition to help differentiate yourself from your competitors.

For example: "I specialise in working with your team to create

operational processes that help them prioritise their time and

know what to do and how to get it done."

4. Add your call to action

It's important to engage your audience with what you hope the

next steps will be before you part ways.. While ending with a

question can create a dialogue between you and your audience,

if you've done your research - a genuine compliment can go a

long way allowing you to personalise your ending to them.
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Your Elevator Pitch 
An elevator pitch (so-called because it should be

short enough to get your message across, even

during a quick elevator ride!) is a prepared

persuasive speech that allows you to introduce

yourself or your business and spark an interest in

what you do. 

The key is to turn the person into an engaged

listener. It can be used as part of your welcome

message when someone contacts you or even part

of your about me story. 

Your Easy Template

1. Introduce yourself

All good pitches start with a short introduction. It

could be as simple as stating your name and who

you work for if those details apply. But the more

personal you can make it, the more natural your

elevator pitch will seem. 

2. Present your solution

Your solution is the most important part of your

elevator pitch. It should present the answer to their

problems. This is the part where you show them why

they need your help. Here’s an example solution: "I

help you prioritise your time and know what to do

and how to get it done."

https://www.instagram.com/vivien_cuco/

